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February 27 & 28,2008! TyrrellTech Show & Seminar. Pg.1
TyrrellTech invites you to our show and seminar event Febru- Tips&Tricks Pg.1

ary 27 & 28 in Clarksville, Maryland at the Ten Oaks Ballroom. It -

is a chance for us to pull together vendors of all types, demos e 2

of many kinds of equipment, seminars and information sharing VisionEngraverSpotlight Pg.2

between customers and manufacturers reps, and more. VehicleWrapping Class,Tools Pg.3

SIGN UP ONLINE: www.tyrrelltech.com QoS sedrenVide s Pg.3
To review the already advertised benefits, there will be a

Manufacturer Filled Goody Bag for EVERYONE, filled with tools The Buyer Beware Pg.4

that will help to make you more productive and efficient in what Salesand Promotional Packages! Pg.4

you do. There are also eight FREE classes that you can sign up
for: media, pricing, Flexi software, Versaworks software, Epson
and Wasatch film positives, Ap-
parel Heat Transfer processes,
vehicle wrapping, and lamina-
tor versatility. And now for
some new clues!

Q_ CLUE #3

You can sign up online for the TyrrellTech Show &
Seminar. There is a link on the homepage at www.tyrrelltech.
com. Click here and you can sign up to come either or both days,
and you can register for any of the 8 classes that we are offering.
Sign up today!

Q CLUF #4  weaneommorou

TO COME!!

Earn TyrrellTech dollars! As you walk around and visit
the vendors, you can earn credit toward TyrrellTech dollars that
you can spend right there at the show. Now let’s see... you get
goody bags, you get free knowledge, you get free lunch... AND
money to spend just for coming? Why WOULDN'T you come?
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The time has now changed so that we can cram more
into each day—the ballroom will open at 9 am for all to come
and start walking around. There are four classes each day—all
different—so that you can learn more about a variety of topics.

TIPS & TRICKS

Don’t Join the “Race To The Bottom!”

We at TyrrellTech have been publishing articles about the
value add that we offer as a reseller—not just a source for sup-
plies, but a source for knowledge, new product information,
support,and SO much more.

We are not alone in that battle. YOU go through it, too!

You have customers who want the same sign that you offer
at the cheap price that the guy down the road is going to sell it
to them for—and they don’t care how it is made, or where the
guy will be in a year or five, they want it cheap now. Well, big
time out. Put the brakes on. Talk about who they are working
with and what you have to offer.

Don't join in the race to the bottom. Offer more than the
others do and don't be afraid to ask for the right price for your
quality, your knowledge, and your support.

Battery Back Ups!!!

Summer storm season is on the way again. Not to mention
the normal day to day flickers in electricity that can kill your
print jobs. To protect your printer, we STRONGLY
recommend, no we REQUIRE, that you get your
printer on a UPS battery backup like this APC unit.

We can recommend and sell one to you, so
please let us help you protect that investment. One
power surge can zap a board that will not be cov-
ered under warranty. The battery back up will not
only prevent this unnecessary expense, but it will
also allow you to keep printing if your power goes out... and we
all know that only happens in the 7th foot of an 8 foot banner!

The only place where success comes before
work is in a dictionary.

-Vidal Sassoon
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TYRRELLTECH
TRAINING ACADEMY
March 2008
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PRODUCT SPOTLIGHT

Vision Engraving Routers &

Engravers Do ADA!

Signs Made Simple with : i
Vision’s heavy duty CNC .m: ]
routing systems can handle ?ﬁ’-!!f”f

applications such as milling,
drilling, contouring, rout-

ing and engraving, making
them perfect for wood signs,
cutout letters, 3D geometric

i
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designs, and much more.
Automatic Bead Inserter!

And this will change the
industry, a new Automatic
Bead Inserter! Our new ADA
Assistant makes creating
fully-compliant ADA signage a
snap! Call today to learn more
about what Vision can do for

you! 888-865-0300. '

Vision Engraving
MAX-Pro

Vision Engraving
Systems’ MAX Pro Engraver
allows for engraving of
flat, deep, round, or odd-
shaped items in one com-
pact, easy-to-use machine.
With a self-contained,
recirculating water pump,
the system is espectially
well-suited for engraving
glasses, crystal, bottles and
much more.
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ABOVE AND BEYOND

Wholesale Printing

Not ready to get a printer just
yet? Trying to build up your cus- o
tomer demand before you make P‘
the plunge?

Already have a printer but don’t want to print one jobon a
specialty media?

Have a problem file that you need printed with a different
RIP? Just have work overflow that your printer cannot keep up
with by itself?

TyrrellTech to the rescue!

We take a lot of pride in our wholesale printing services. One,
because they allow us to learn from experience the software and
equipment that we sell to our customers and provide training
on. But also because they give our customer’s an edge—we can
print work that you can sell with quality and durability, to keep
your customers coming back.

Call Mike Fambro 888-865-0300 x108 or email mike@tyr-
relltech.com today to find out what our wholesale printing
department can do for you!




Next Wrapping Academy- April 16 & 17!

Missed the last TyrrellTech Professional Wrapping Academy?
And now you realize that you really wish you had some more
hands on experience and instruction in vehicle wrapping? Fear
not, we are one step ahead of you!

The next TyrrellTech and Oracal Professional Wrapping
Academy will be held
at TyrrellTech’s Laurel p
location on April 16th ﬂ* /
& 17th, 2008. Sign up -

now to be a part of e
this two day, hands on \ V.
instruction in wrap- S o

ping vehicles.
Call to find out more,
888-865-0300.

THE RIGHT TOOLS FOR THE JOB
Vehicle Wrap Rivet Sealing Tool

Check out this hot new
tool! A four pin spring
loaded perforator paired
with a heat gun adapter
for rivet sealing will
make wrapping box
trucks and trailers a
SNAP. Check out this kit
for the price of
$249.95!
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Professional Graphic Software
New Software, New Catalog, New Prices!

PUT THE POWER OF THE

INYOUR HAND!
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Vehicle Wraps realize new heights with the addition of
the Aurora Graphics fills packages. And now, with their half
Wrapture and full Wrapture discs, you can take the design even
further beyond the norm. Vehicle wraps are a popular thing...
Aurora can help you to set yours apart.

Keep Your Eyes Peele:i_For...
Heat Guns and Vehicle Wrap Toolbelts
Digital Auto Library 2008
Vehicle Wrap Packages

More To Comel...

NEW PRODUCTS
3M Media Buddy- The Roller Pro

The all new Roller Prois a
great solution for quickly and
cleanly sealing the rivets in
your 3M Vehicle wraps. This
GForce Surface Applicator
Tool includes a limited, non-
exclusive license for the Buyer
to use the Tools, in conjunc-
tion only with 3M™ film prod-
ucts, to teach and/or perform
the method claimed in the
following patents and patent
applications owned by 3M Innovative Properties Company.
ROLLPRO $54.95

CUSTOMER SPOTLIGHT!
Sign-A-Rama, RN
Columbia

Speedesign of
White Marsh



INFO YOU CAN USE
It’s A Big Printer World Out There...

When looking at other printers, there are some formidable
opponents out there. There are solvent and eco solvent printers
with 1440 true dpi printing, fast running speeds, like the Roland,
and good quality output.

There are other issues, thought, that should ALWAYS be
taken into consideration when buying a printer. It would be
nice if we could publish as a completely unbiased party, because
these are facts that are important to consider.

First there is the known issue of solvent printers versus eco-
solvent printers. There are shops that are set up to ventilate and
can run a solvent machine all day long. But in office environ-
ments, in buildings with shared space, and in lots of cities where
your air is not all your own, there is some serious consideration
that has to be made for the purity of the fumes coming out of
your printer.

The toxic VOC's (Volatile organic compounds (VOCs) are
organic chemical compounds that have high enough vapor
pressures under normal conditions to significantly vaporize and
enter the atmosphere) from some printers can make a work area
uninhabitable if not ventilated properly. Not only is the smell
hard to work around, but it can make your employees sick. And,
endangering their health is a definite OSHA concern.

That issue aside, let’s just consider the maintenance agree-
ments for a second. Roland printers, the newest models, now
come with a two year, all inclusive warranty—parts, labor, print
heads; the works. Mimaki, Mutoh, HP—all of these printers still
come standard with a one year limited warranty. Ask what they
cover or, more specifically, ask about the coverage on the print
heads.

Let’s just look at one case, for example—the HP 9000.

The HP 9000 comes with one year parts and labor with the
purchase price. The second year warranty costs $4,120 and the
third is $8,250. Additionally, the second year warranty for the
HP 10000 is $5,760 and the third year is $11,520. And, finally,
the HP 8000, for a second year service contract, costs $3,390 and
$6,775 for the third year. Plus phone support is $399.00 per year
without the service contract. People have to factor that in when
comparing to a Roland with a 2 year FULL COVERAGE warranty.

Now, who will do the service work on this printer that you
have purchased? Is is sthe company that you bought it from or
a third party? What is their response time? Can you wait two
weeks while your machine is down and in the queue?

And then, as always, there is WHO you are buying it from.
What experience do they have? How many technicians? How
many other machines in the field? Do they work with them on a
regular basis? Have demo units on display in their demo room?
Do they provide training? There are many things to think about
when buying a printer that have to do with the hardware, and
probably more than have to do with the brand and the dealer,
because that is what will keep it running!

I ¥ MY ROLAND

WELCOME 2008 PRICES!

2008 is here...With New Prices!
(Sorry- We Had To!)

As is consistent throughout the industry...and the world...
prices are going up on most of our product lines in Janu-
ary.These prices will be introduced with the TyrrellTech 2008
catalog. We apologize, but it has to happen! Thank you for your
continued business.

SHOW & SEMINAR PROMO PACKAGES
Apparel Production
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Graphtec Plotter Packages, All Sizes
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Roland Plotter PackageS,AII Sizes
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Film Positive
Packages

EXCEED YOUR VISION
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WASATCH

COMPUTER TECHNOLOGY



